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Bankruptcy Group Of The Year: Weil Gotshal 

By Jeff Montgomery 

Law360, Wilmington (January 22, 2018, 4:48 PM EST) -- Ten of last year’s largest bankruptcies 
featured Weil Gotshal & Manges LLP in prominent roles, including debtor or restructuring counsel duty 
in the two largest, one of many factors that helped place Weil among Law360’s 2017 Bankruptcy Groups 
of the Year. 

Weil’s attorneys see the firm as a pioneer of the modern and still-
evolving bankruptcy practice, with a history, depth and global reach 
that has made it a first rank candidate for complex restructurings 
and refinancings. 
 
“We’ve invented a lot of what people do in the industry,” Matthew 
S. Barr, one of the co-leaders of Weil’s 100-member bankruptcy 
department, told Law360. “We pride ourselves on being innovative 
and creative thinkers in coming up with solutions that realize the 
goals our clients are trying to achieve.” 
 
Reaching those goals requires the firm to take on huge challenges on behalf of debtors and creditors in 
cases that increasingly have fast-paced, global dimensions. 
 
Weil is global restructuring counsel for Westinghouse Electric Company, which entered Chapter 11 in 
the Southern District of New York after the Toshiba-owned company booked $6.1 billion in losses at 
nuclear plants in Georgia and South Carolina. 
 
Also part of Weil’s current workload is its representation of TK Holdings Inc., a subsidiary of Takata, 
chased into Chapter 11 under the shadow of tens of billions in liabilities associated with the company’s 
faulty automotive air bag inflators and a global recall. 
 
“From Enron to Lehman to WorldCom to others, we have handled cases that have shaped how 
corporate reorganizations are done today,” Barr said. 
 
Gary T. Holtzer, also a bankruptcy department leader, said typical public company bankruptcies aren't 
usually complicated by owners of the public company debtors having significant influence in the 
restructuring process. 
 
"By contrast, in private situations like Takata and Westinghouse, you have added dimensions due to the 
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fact that the owners have motivations that are separate and apart from the Westinghouse and Takata 
businesses. That creates a different dynamic,” Holtzer said. 
 
Holtzer noted that the foreign interest dimension was particularly complex in its representation of CHC 
Group Ltd., a global helicopter service company operating on six continents. Its plan was confirmed in 
March 2017, allowing a restructuring of $1.5 billion in debt as well as its aircraft fleet. 
 
“CHC had no U.S. assets, but it went through a Chapter 11, so you effectively have to successfully sell 
the U.S. restructuring process to an entirely global business with foreign investors,” Holtzer said, adding 
later, “The choreography to make a lot of that work is challenging.” 
 
Barr said Weil has at times played a trail-blazing role in the emergence of pre-packaged and pre-
arranged cases that reduce the amount of time spent in Chapter 11 status. 
 
“We’ve done as many or more cases than anybody and are able to handle the quick pace of any case, 
given our experience and the experience of our lawyers,” Barr said. “We’re able to look and see what 
the right strategy is, all the different angles and all the different issues that are being thrown at you” to 
come up with a comprehensive solution. 
 
Among Weil’s accomplishments has been its representation of Walter Investment Management Inc., the 
fifth largest mortgage servicer in the United States, in a pre-packaged effort to restructure more than $2 
billion in funded parent-level debt and more than $13 billion in other debt. 
 
The plan required a Southern District of New York bankruptcy judge’s agreement to the extension of 
releases to nondebtor operating companies that originate and service, and were potentially at risk from, 
claims that could rebound to the Chapter 11. 
 
Holtzer said the case of Memorial Production Partners LP also illustrated Weil’s limber approach to 
restructuring. Memorial, a publicly traded master limited partnership involved in the acquisition and 
development of natural gas properties as well as production, aimed to eliminate more than $1.3 billion 
in debt and enhance its financial flexibility. 
 
Memorial Production “wasn't a pre-pack but it was highly pre-arranged,” Holtzer said. “It had in it a 
feature that allowed the court to confirm a deal, but the fight for additional benefits to the company 
over the release of about $100 million in value sitting in an escrow account could happen later. That 
hadn't really been done before.” 
 
The company opened its Chapter 11 in January 2017 and emerged in May 2017 as Amplify Energy Corp., 
a publicly traded corporation. 
 
Holtzer also said Weil emphasizes efficiency in minimizing time in bankruptcy, whether for traditional 
“free-fall” bankruptcies or pre-packaged efforts. 
 
“We are very strategic when we think about how to finish a bankruptcy and not have huge tails of 
litigation that have existed in other situations, which can go on for years before people resolve how to 
divide all the proceeds from a transaction,” Holtzer said. 
 
The firm’s challenging caseload and practice platform plays an important role in attracting new 
associates and partners, both attorneys said, and in keeping them through their careers. 



 

 

 
“The work that we do is really exciting and not run-of-the-mill, cookie-cutter type stuff,” Barr said. “It is 
complex reorganizations and restructurings for multinational corporations. And I think that is what’s 
attractive for younger associates and partners who want to work on those type of matters and really 
think out of the box on those types of issues.” 
 
--Editing by Alyssa Miller. 
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